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Test Objectives 

Section 1 Hitachi Vantara Vision and Strategy 

1.1 
Describe the data related challenges being faced by 
organizations. 

1.2 
Describe Hitachi Vantara's approach to dealing with customer 
challenges.  

1.3 
Describe the Virtual Storage Platform One strategy and its 
benefits. 

Section 2 Store and Manage Data 

2.1 
Describe the foundational concepts which underpin Hitachi 
Vantara storage solutions. 

2.2 
Describe the products within the Hitachi Vantara range of 
storage solutions. 

2.3 Describe the benefits of Hitachi Ops Center. 

2.4 Describe the value of HCP Anywhere Enterprise. 

2.5 
Describe use cases for Hitachi Content Intelligence and how 
metadata is used. 

Section 3 Services and Consumption Models 

3.1 
Describe how services provide additional value to Hitachi 
Vantara's customers. 

Section 4 Data Resiliency and Compliance 

4.1 Describe the Data Resiliency and Compliance use cases. 

Section 5 Hybrid Cloud 

5.1 
Describe the benefits of the Hitachi Vantara Converged and 
Hyperconverged solutions. 

5.2 Describe the benefits of Hitachi UCP Advisor. 

5.3 
Describe the use cases for Hitachi Vantara Converged and 
Hyperconverged solutions. 

5.4 Describe Hybrid Cloud data operations. 
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Section 6 Universal Data and Application Management 

6.1 
Describe the Universal Data and Application Management 
sales play. 

6.2 
Describe the four Universal Data and Application 
Management use cases. 
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